
SUPPLY CHAIN 
MANAGEMENT

General Dynamics Land 
Systems is dedicated to 
delivering products, services 
and customer support of 
the highest quality. Our 
suppliers play a critical role 
in our ability to deliver the 
dynamic defense solutions 
our customers have come 
to expect – on time and at a 
competitive price.

Doing Business with Us



At General Dynamics Land Systems, we work to win the future fight. Just as our customers are 
driven to defend freedom, we’re driven to ensure their readiness for today’s challenges — and 
the next.

With a constant eye toward the future, our specialized team anticipates customer needs so allied 
Soldiers and Marines can continue to command the field of battle. Our advances in defense 
technology have made all the difference by improving survivability, mobility and lethality.

From leading militaries to developing forces, our customers can count on us to deliver beyond 
need and back up our solutions anywhere and any time.

We deliver the power to win.

General Dynamics Land Systems long has embraced the 
importance of the industrial base and recognized that current 
and future market success depends upon technology, cost 
competitiveness and the ability to meet deadlines.

As a matter of sound procurement practice and basic 
business integrity, we select our suppliers based on objective 
criteria, such as delivery, cost, quality, capability and 
responsiveness.

Visits to all facilities are to be coordinated through the 
procurement team within the Supply Chain Management 
organization. This is in support of our company’s policy for 
proper supplier relationship management.

All quotations and procurement authorizations shall be 
administered by Supply Chain Management to avoid any 
misunderstandings.

General Dynamics Land Systems is committed to timely 
responsiveness to our suppliers and expects the same in 
return.

WORKING TOGETHER

As a prime contractor to the U.S. government, General 
Dynamics is subject to various regulations and requirements. 
We are obligated to flow down many of these to our 
subcontractors. For more detailed information, visit gdls.com/
suppliers or scan the QR code.
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DOING BUSINESS WITH US

OUR OUTREACH PROGRAM

General Dynamics Land Systems has an extensive and successful 
outreach program that helps identify opportunities for small 
businesses.

The Small Business Program Manager promotes company-wide 
opportunities for small business firms and attends conferences 
and other networking events.

It is the policy of General Dynamics Land Systems to actively 
pursue and use small businesses.

HOW TO DO BUSINESS WITH US

1.	 Visit gdls.com and click on “Suppliers” in the top right corner
2.	 Scroll down and click on “Supplier Profile”

A confirmation notice will be returned after the Supplier Profile 
has been submitted. Your Supplier Profile will be available to all 
General Dynamics Land Systems Supply Chain Management 
personnel for consideration when requirements align with your 
capabilities, products or services.

Supplier Profiles will be kept on file for one year.

CONTACT: 

Malaya Abed 
Small Business Program Manager  
sb@gdls.com Become a Supplier


